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LIFE CYCLE OF A DRUG
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Generic Manufactur ing

-Local or import
Buy and Distribute Once Approved as a Drug

1. Patented in Country X?
NN YY

2. Available to purchase

at low price?

3. Patent Term

NN YY

Short?  Long?Short?  Long?

Get ready

to Jump In!

4. Non-infringing version available?
NN YY

Make it

or buy it (import)

5. Patent Invalid?
NN YY

Litigate - challenge in Country X

WIN?

6. Negotiate

License

Patentee offer -Patentee offer -
$ High?  $ Low?$ High?  $ Low?

Buy License.7. Compulsory

License Available?

-Law in effect?

-Law applies?
NN YY

8. Government

use?

Compulsory license

to pr ivate party
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